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Abstrack 
The objective of research is to understand factors influencing the revenue of broiler farming. Re-
search starts from June to July 2015. Method of research is case study. Data collection technique in-
cludes observation and interview. The interview is conducted with 30 broiler farmers selected through 
total sampling and also corporation X In Kediri Indonesia. Data analysis tool involves descriptive 
analysis, economic analysis and regression analysis with SPSS16. Result of research indicates that 
various strata can be arranged based on chicken ownership (breeding capacity), respectively 3,000-
12,000 chickens for Strata I, 12,000-27,000 chickens for Strata II, and > 30,000 chickens for Strata 
III. Production cost, revenue and profit in Strata III are greater than those in Strata I and II. Factors 
influencing the revenue of breeder on period 1 -6 include feed cost, broiler sale and bonus. Based on 
financial analysis against broiler breeding, the breeding is profitable and also reliable pursuant to 
what has been shown by financial result.     
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Introduction  
Breeding work sustainability can be esti-
mated from the description of its financial as-
pects. The capacity of breeding work in devel-
oping the capital is usually measured from the 
parameters of investment such as work capacity 
in developing initial capital greater than bank 
interest, work profit in future years, and others. 
In other words, breeding work can be said as 
sustainable itself if profit is greater than cost 
expended. Therefore, all matters must be ens 
ured as financially reliable (Fatah, 1994). Some 
factors influencing the revenue of broiler breed-
ing are DOC price, feed price, medicine & vac-
cine cost, breeder age, and breeding experience. 
This background has encouraged the author to 
conduct a research entitled with “Factors Influ-
encing The Revenue of Broiler Plasma Breeding 
in Open House System Partnership with corpo-
rate X of Kediri Indonesia” in order to under-
stand the financial analysis against broiler plas-
ma breeding in open house system partnership 
with corporate X in Kediri Regency. Every 
breeding work has been oriented toward the 
achievement of maximum profit. Some methods 
of financial analysis are used such as Break 
Even Point (BEP) and Revenue Cost Ratio (R/C 
Ratio). Factors influencing the revenue of broil-
er breeder are understood. Financial analysis 
helps breeders to obtain information about how 
far is their work to become successful business.   
   
Material and Methods 
Method of research is case study, whereas 
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data collection involves observation and inter-
view. 
 
Data Collection Method   
   Data source involves primary and sec-
ondary. Primary data are obtained from interfa-
cial meeting and dialog. Questionnaire is dis-
tributed to respondents, respectively broiler 
breeders who participate into partnership pro-
gram with corporate X, Ltd in Kediri Regency 
Region, Indonesia. Secondary data are derived 
from scientific reports, notes and documents in 
related institutions, and also acquired from any 
refe rences relevant to this research. Research 
location is determined by purposive sampling 
whereas sample population is determined 
through total sampling. The sample includes 
broiler breeders who participate into partnership 
program with corporate X in Kediri Regency 
Region, Indonesia. The type of partnership is 
Open House System involving 30 broiler breed-
ers. The breeders are assigned into three strata 
based on their chicken ownership, respectively 
Strata I (3,000 -12,000 chickens), Strata II 
(12,000-27,000 chickens), and Strata III (> 
30,000 chickens).  
 
Data Analysis  
Data analysis is a descriptive analysis to 
understand the condition of broiler farming 
works, the characteristic of farmers, the imple-
mentation of core-plasma, partnership and the 
counting of the composition, the analysis of pro-
duction and profit and the analysis of finance 
and SPSS16 software regression.  
 
Regression Equations 
Multiple Regression Analysis on Period 1: 
Y1  = a+b1 feed1+b2 OVK1 +b3 sale1 +b4 
bonus1 +b5 harvest weight1+b6 age+b7 
education+b8 experience+b9 number of 
member+b1 0 land mastery+ b1 1 work 
scale + e 
Multiple Regression Analysis on Period 2: 
Y2  = a+b1 feed2+b2 OVK2 +b3 sale2 +b4 
bonus2 +b5 harvest weight2+b6 age+b7 
education+b8 experience+b9 number of 
member+b1 0 land mastery+ b1 1 work 
scale + e 
Multiple Regression Analysis on Period 3: 
Y3  = a+b1 feed3+b2 OVK3 +b3 sale3 +b4 
bonus3 +b5 harvest weight3+b6 age+b7 
education+b8 experience+b9 number of 
member+b1 0 land mastery+ b1 1 work 
scale + e 
Multiple Regression Analysis on Period 4: 
Y4  = a+b1 feed4+b2 OVK4 +b3 sale4 +b4 
bonus4 +b5 harvest weight4+b6 age+b7 
education+b8 experience+b9 number of 
member+b1 0 land mastery+ b1 1 work 
scale + e 
Multiple Regression Analysis on Period 5: 
Y5  = a+b1 feed5+b2 OVK5 +b3 sale5 +b4 
bonus5 +b5 harvest weight5+b6 age+b7 
education+b8 experience+b9 number of 
member+b1 0 land mastery+ b1 1 work 
scale + e 
Multiple Regression Analysis on Period 6: 
Y6  = a+b1 feed6+b2 OVK6 +b3 sale6 +b4 
bonus6 +b5 harvest weight6+b6 age+b7 
education+b8 experience+b9 number of 
member+b1 0 land mastery+ b1 1 work 
scale + e 
 
Results and Discussion  
Production Cost, Revenue and Profit   
Production cost and revenue may 
change over period. The change of produc-
tion cost is caused by the difference across 
strata in terms of feed quantity, medicine and 
DOC quality. The percentage of production 
cost across strata is ordered as follows: 
74.55% for Strata I, 76.29 % for Strata II, 
and 75.44 % for Strata III. The highest reve-
nue is obtained from chicken sal e and FCR 
bonus. The following is pictures for produc-
tion cost, revenue and profit.  
Total revenue of broiler breeding in 
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Figure 1 Production cost over periode  
open house syste m partnership with X, Ltd 
is fluctuated. It occurs because the sale of 
the living broiler is always fluctuated over 
period either for its price or quantity. Dif-
ferent revenue obtained may be caused by 
the difference of mortality rate, Food Con-
sumption Rate (FCR), and bonus standard. 
Siregar (2009) has stated that the lower 
FCR means smaller cost expended to pur-
chase the feed. In contrast, the higher FCR 
means the higher cost to buy the feed. Such 
difference is also caused by different h ar-
vest weight and also triggered by the fact 
that the harvest price of every weight can 
also be different.  
 
Feed 
Result of regression against feed on Period 
1 indicates that coefficient of regression is shown 
-1.822, meaning that the decrease of feed 
price for 1 unit will increase revenue of breeders 
to 1.822. Feed cost variable in this research is the 
cost expended by breeders to procure the feed for 
all livestock they breed. Within the context o f 
broiler breeding work, feed cost is the biggest 
cost because it represents 70 % of production cost 
total. It is supported by Rasyaf (2001) through a 
claim that feed is a factor that influences the 
change of broiler growth rate. In broiler breeding 
work, feed plays very important role in securing 
the feasibilit y of the work. Feed is always 
important, but more important issue is feed price.  
 
Broiler Sale 
Result of regression against broiler sale on 
Period 1 has shown that coefficient of regression 
broiler sale increase on Period 1 to one unit will 
increase revenue of breeders to 2.498. This fact is 
supported by Widodo (2001) in analysis of 
regression which indicates that revenue from 
broiler breeding has a signific ant effect on the 
income of broiler breeders and also has a positive 
result of meat/chicken sale is the biggest 
component of revenue because sale result can 
suppress production cost and also maximize 
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Table 1 Factors influencing the revenue   
 
 
 
Figure 2 Revenue over periode  
Figure 3 Profit over periode  
Influencing Period Period 2 Period 3 Period 4 Period 5 Period 6 
Feed -1,822 -2,879 -1,950 -2,574 -2,418 -1,934 
Broiler sale 2,498 2,827 2,271 2,575 2,604 2,645 
Bonus 0,571 0,177 0,122 0,216 0,142 0,221 
Nilai 
koefisien 
determinasi 
Period
1 
Period 2 Period 3 Period 4 Period 5 Period 6 
R square (R2) 0,779 0,791 0,681 0,676 0,778 0,732 
Adj R Square 0,767 0,785 0,669 0,662 0,764 0,791 
profit as what breeders expect.  
 
Bonus 
Result of regression against bonus on 
Period 1 indicates that coefficient of regression 
bonus increase on Period 1 to one unit will 
increase revenue of breeders to 0.571. The so 
called bonus may include FCR bonus, food 
discount bonus, transport bonus, and mortality 
bonus. It is supported by Saleh (2006) who says 
that FCR bonus, food discount bonus, transport 
bonus, and mortality bonus can influence 
revenue of broiler breeders for 12.9 %.  
 
Conclusion 
Based on the result and discussion previously 
stated, it is concluded that: (1) For production 
cost at Strata I, II and III, the order is arranged 
as follows: IDR 989,186,946, IDR 
2,192,126,007, and IDR 3,500,508,082. (2) For 
revenue at Strata I, II, III, and IV, the order is 
arranged as follows: IDR 943,116,780, IDR 
1,553,636,211, IDR 1,908,201,667 and IDR 
2,461,892,374. (3) For profit at Strata I, II, III, 
and IV, the order is arranged as follows: IDR 
83,327,588, IDR 122,905,847, IDR 
166,139,085, and IDR 223,574,152. (4) Factors 
influencing the revenue in every period are feed 
cost, revenue of broiler sale and bonus. 
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